
Thursday May 19 is the date for the Wine & Food 
tasting Gala at the renowned Oheka Castle in 
Huntington.

The sub-committee for this event has been busy 
making the required preparations. They need the as-
sistance of all of our members in getting restaurants, 
wineries and breweries to participate, as well as get 
raffle prizes and Ads for the journal. Please read the 
article from Lion Steve on the Page 3; contact him or 
Lion Brian, the Co-Chairs for this event.

On May 5, we will elect the slate of officers for 
Lions Year 2011-2012. Due to the club’s busy 
schedule, this has got delayed. As of now, the 

following nominations were received by the original 
due date:

President: 

Vice President: 

Secretary: 

Ast: Secretary: 

Treasurer: 

Ast: Treasurer: 

Membership Chair:  

Two (2) Year directors:  & ?

The revised date for accepting additional nomina-
tions is April 19. If you have an interest in any of 
the above positions, please email Lion Art Pushkin 
(art234@optonline.net) or call him at (631) 667-5261 
by April 19. No nominations will be accepted after this 
date.

The following officers are carryover from the current 
year (2010-2011)
Immediate Past President ( )
1 Year Directors ( )

Six members from our club attended the Lions 
UN Day at United Nations on March 18. The di-
saster  in Japan was much on the attendees mind. 

Read the article about Lions efforts on the next page. 
Our club has committed to a donation of $1,000 to the 
LCIF Disaster Relief Fund.

Guitar Hero & Dance 2 at the Wall Whitman Mall 
on March 5 & 6 was a ‘fun raiser’. Read article 
about this event on the next page. 

7:00PM Regular & Board Meeting at 
Mac’s Steakhouse in Huntington.

 6:00PM: Networking Dinner Meet-
ing at Happy Times Cafe in Melville. A refreshing 

change from our usual meetings. An opportunity to 
network, make new friends, promote the Oheka Castle 
event and our club. Please do not miss this meeting.

(631) 424-0344

(516) 644-2500

(631) 424-0344

Membership Director:

(631) 643-7385

(631) 427-0952

“Nothing in life is to be 
feared. It is only to be 
understood.”

“Will you look back on life 
and say, ‘I wish I had, or I’m 
glad I did?” 

“No act of kindness, no 
matter how small, is ever 
wasted.” 

Newsletter of the Melville Lions Club April 2011



In the case of disasters, Lions volunteers are often the first to 
respond, and continue to help for as long as it takes until all 
work is done. As volunteers of the world’s largest service club 

organization, Lions live in the affected communities, so they best 
know the needs of the community and are able to respond quickly 
and efficiently. They share a passion for rebuilding their communi-
ties.

Lions distribute food to elderly. With more 107,000 Lions in Japan, 
they are already mobilizing to provide immediate relief. Lions Clubs 
International Foundation is providing US$7 million to support 
Lions’ relief efforts. This includes grants as well as donations from 
Lions around the world.

The Foundation has established a designated fund for donations for 
disaster. Donations can be made in confidence, for 100 percent of 
every donation will go directly toward disaster relief. The Founda-
tion has more than 40 years of experience in disaster relief, and all 
funds are administered by local Lions in the area.

“On behalf of all Lions of Japan, we wish to thank all of you for your 
support,” said Lions Clubs International Director . 
Lions are appreciative of the immediate response of the Foundation 
and Lions’ worldwide.

“I recently visited Christchurch, New Zealand, and I thought I had 
seen it all, but this is unbelievable. Looking to the extraordinary di-
mension of this earthquake and tsunami, Lions and our Foundation 
are committed to providing immediate and long-term relief. Lions 
of Japan are often the first to respond to other disasters, and I ask 
all Lions of the world to show their solidarity and help the Japanese 
Lions during their time of need,” said , Chairperson 
of Lions Clubs International Foundation.

They all came and enjoyed the fun competition of both Guitar 
Hero and Just Dance 2 on March 5th and 6th at the Walt 
Whitman Mall.  The game systems were showcased on six (6) 

32” televisions, supplied by Verizon, in Center Court.

This year, nine year old Jessica James was honored to be the spokes-
person for the event.  With her mom and dad by her side, Jessica 
read the letter she wrote, telling the compassion and positive impact 
Lion Richie had on her last year when she received a participation 
trophy, even though she didn’t win.

Thanks to the generous donations by Verizon, Murphy’s Music and 
Sam Ash, the winners with the top score and the runners up for the 
three divisions in Guitar Hero and Just Dance 2, received prizes and 
trophies.

This year, Jessica was one of eleven winners in the competition, fin-
ishing first place in the medium Dance 2 division.  Another return-
ing contestant was Mike Rosenberg, who competed this year in the 
expert division and won first prize.

The “fun”raiser was a success in spite of the slow turn out both 
days even with the advertising by the Walt Whitman Mall, Verizon 
and the Huntington Patch.  We achieved our goal, which is to make 
everyone aware of the good things Lions do in the community and 
globally.



 In an effort to give all members ( new and seasoned) an over-
view of our upcoming fundraiser the following is a synopsis of what 
this fundraiser is all about:

Hand out brochures when you talk about our event

1. 
• Free table- they supply their products. 
• We supply glasses and ice.
• We ask they donate to our wine auction.
• They can bring 2 servers- if they need more call Steve or Brian
• Set up arrival time: 4-5 PM

2. 
• Free table- they supply their products and servers.
• Great opportunity for them to advertise their shop by bringing 
cards and menus.
• If they cannot supply a server, have them supply food and we 
will serve.
• If they still say they’re not interested ask for a raffle prize.
• We need non-alcoholic beverages such as water, juice, coffee so if 
you have a contact ask them
• Week of event or week before, remind your contacts. 
• Bring their phone number to event in case they don’t show up.
• They can bring 2 servers- if they need more call Steve or Brian
• Set up arrival time: 4-5 PM

3. 
• We sell table space to a limited number of exhibitors. Cost:$300
• Past exhibitors have been a piano dealer, art gallery, equinox 
gym, and a bridal  shop.  
• Some ideas: an interior decorator, a wedding orchestra, jeweler, 
etc.
• They cannot sell they products, but can hand out business cards 
and bring their products as examples of what they carry. 
• They can bring 2 people per table - if they need more call Steve 
or Brian
• Set up arrival time: 4-5 PM
    
4. Program Ads
• We print and give to all guests an Event Program. Ads cover the 
cost of printing and add to the profit of the event.  
• We need for ALL members to get program ads.  
• Cost: 
Inside back cover $200.00
Full page $100.00
Half page $55.00
Third page $40.00
• Ask Brian for ad form and check with him before you sell the 
inside covers

5. 
• This is where we can make a lot of money. 
• In the past we’ve had car dealerships. 
• Think Key Span, LIPA, Newsday, Computer Associates, Ester 
lauder, Snapple, etc..    
• Perhaps, your place of business or any company that might 
benefit by the  exposure. 

• Their name will be prominently posted on the Program.
• If they say no, ask them if they’d like to sponsor our glasses. The 
cost for 500 glasses is approx. $800 and their name will be going 
home with hundreds of people.

6. 
• Raffle prizes are very easy to get from local merchants. 
• Show them the brochure and give them the letter requesting a 
raffle. 
• Think: Hotels, Liquor Stores, nice Restaurants, Florists, jewelers. 
The local Pizza parlor is not a good example.
• If you have a nice unused gift at home, consider donating it as a 
raffle.
• All members are required to get a raffle of approx $50.00 value

7. 
• Tickets are $95 each (tax deductible)   Cocktail Table setup
• A guaranteed reserved table of ten is $1200 (tax deductible) 
• You collect the money from your customer, give it to Lion Steve 
and Lion President Marianne will give you the tickets. No tickets 
will be given out before money is received.
• Pay Pal is up on our website for ticket purchase
• Lion Marianne will take credit card sales – the number is on the 
brochure. Tickets will then be mailed
• We will be selling approx 500 tickets- no more.
• No tickets sales at door. 
• Tickets will be held at door only if paid for.

8. 
• Black Tie Optional for guests and members 
• Club members: Men- tux or a suit.  Women –Cocktail or long 
dress - pants if dressy. Think Castle attire
• Lions pin is a must! People need to know who we are. 

9. 
• All club members are expected to participate. 
• Cards will be given out with shift assignments on them. 
• 30 min before opening there will be a meeting. 
• Members will be given wrist bands to identify that we are not to 
be charged.
• All non paying participants ( servers etc.)  will be given a differ-
ent color wrist band so they will not  be charged.
• Participants will have assigned tables – There will be lists avail-
able to navigate people to the right table.
• There is a lot of work that needs to get done, so please try to ar-
rive around 12-1.
• There will be a place to change your clothes.
• Everyone is expected to help clean up.

If you have any questions, or suggestions see Lions Brian or Steve .
Thank You


